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KOMIIAPATUBHUM AHAJI3 BI3HEC-MOJEJEN
YKPAIHCBKUX PUTEUJIEPIB I3 3ACTOCYBAHHSM «KAHBAC»
TA JAHUX NJIAT®OPMHU YOUCONTROL

COMPARATIVE ANALYSIS OF BUSINESS MODELS
OF UKRAINIAN RETAILERS USING THE CANVAS
METHODOLOGY AND YOUCONTROL PLATFORM DATA

AHoTauis. Y cTarTi MpOBOIUTHCS KOMIIApaTHBHUN aHaNi3 Oi3Hec-moneni «KaHBacy 13 BUKOPUCTAaHHIM aHai-
TUYHUX JaHux miargopmu YouControl st OIIHKY TisUTBHOCTI YKpaiHCHKHX po3IpiOHUX Mepex Ha npukiaa TOB
«ATB-Mapketr» Ta TOB «Cinpo-®ymy. Iarerpanis ganux YouControl 3abe3mnedye JOCTyH 10 KUTBKICHIX HOKa3-
HUKIB (piHAHCOBOI Ta PUHKOBOI isUTBHOCTI KOMIaHIH, 0 poOUTH aHajIi3 O11bII 00’ €KTUBHUM i IITHOOKUM. AHaIi-
tiuHa miargopma YouControl Hagae iHopmaltito mono ¢piHaHCOBUX pe3yNIbTaTiB KOMIIaHil, BKIIOYAIOUU BUPYUKY,
puOyTOK, AMHAMIKy (piHaHCOBHX IMOKa3HUKIB Ta ckopuHTH FinScore 1 MarketScore, a Takox J1aHi PO KOHKYPEHT-
He oToueHHs. DiHAHCOBHI CKOPUHT OIIHIOE CTAOUTLHICTh KOMIIaHii, BpaXOBYIOUH JIKBIIHICTb, MJIATOCTPOMOXKHICTh
Ta PEeHTA0eIbHICTh, & PUHKOBUW CKOPHHT JONIOMAra€ OIIHUTH MO3HUIIII0 MiANMPHEMCTBA HA PUHKY, YaCTKY PUHKY Ta
TeMIu 3pocTaHHs. [loeqHaHHS UX NaHuX 3 Oi3Hec-MoneuTio KanBac 103BoIIsiE KOMIUIEKCHO OIIHIOBATH CHUJIbHI Ta
cy1abKi CTOPOHU KOMITaHii, BU3HAUATH IXHI CTpaTeriuHi MOXKINBOCTI Ta MOTEHIIIHHI 3arpo3H.

Kirouosi cioBa: Giznec-mozens, «KanBac», YouControl, ¢inaHcoBuit CKOpUHI, puHKOBUH ckopuHr, SWOT-
aHaJli3, NOPIBHSUIBHUI aHalli3, cTpareriyHe rnjiaHyBaHHs.

Summary. This article presents a comparative analysis of the CANVAS business model, utilizing analytical
data from the YouControl platform to assess the performance of Ukrainian retail chains, exemplified by ATB-
Market LLC and Silpo-Food LLC. Incorporating YouControl data provides access to quantitative indicators of
companies’ financial and market performance, enabling a more objective and comprehensive analysis. The platform
offers information on financial results, including revenue, profit, financial dynamics, and FinScore and MarketScore
ratings, as well as insights into the competitive environment. Financial scoring evaluates a company’s stability,
considering liquidity, solvency, and profitability, while market scoring assesses market position, market share,
and growth trends. Combining these data with the CANVAS model enables a thorough evaluation of companies’
strengths and weaknesses, strategic opportunities, and potential threats. The CANVAS framework organizes business
activities into key blocks: customer segments, internal processes, infrastructure, and financial aspects, allowing the
identification of interdependencies, assessment of effectiveness, and detection of critical weaknesses. The platform
also facilitates visualizing business models, simplifying the creation of presentations and highlighting differences
in competitors’ strategies. Integrating YouControl data into CANVAS visual blocks combines quantitative financial
and market indicators with qualitative business characteristics, increasing the analytical value of the study and
its applicability for strategic planning. Analysis of financial and market scores for 2020-2024 shows that ATB
maintains high FinScore and MarketScore values, confirming its financial stability and market leadership, while
Silpo-Food demonstrates gradual improvement in market scoring, with financial indicators remaining lower due
to its investment strategy and pricing policy. This suggests that both companies hold leading market positions, but
their strategic risks differ: ATB may face challenges if customer expectations regarding service and assortment rise,
whereas Silpo-Food confronts risks related to cost control and pricing. The integration of CANVAS and YouControl
provides a systematic approach to business model analysis by combining structured visualization of business
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processes with quantitative financial and market data, evaluating interconnections between blocks, forecasting
business development, and identifying growth opportunities. This approach improves the accuracy of strategic
decisions, enhances understanding of company behavior in competitive environments, and supports informed
managerial conclusions. It is a versatile methodology applicable to other sectors requiring comprehensive analysis

of business models and competitive environments.

Keywords: business model, CANVAS, YouControl, financial scoring, market scoring, SWOT analysis,

comparative analysis, strategic planning.

IocTtanoBka mpodiemu. YHidikoBaHa Momemb
«KanBacy € 3py4yHHM 1HCTPYMEHTOM 15l TIOPiBHSHHS
0i3HEeCc-MoIeNel Pi3HUX MiANMPHUEMCTB, OCKIIBKH HA0-
YHO JICMOHCTPYE BiJIMIHHOCTI B CTPATETisIX KOMITaHii
Ta Hajgae 00’ €eKTUBHY iH(POPMAIIIO PO CHINIBHI pUCH
a00 KPUTHYHI pO301KHOCTI Oi3HEC-MOJIENICH ITiIITpH-
€MCTB OIHOTO THITy JHisiibHOCTI. CTpykTypa O10-
KIB MOJEJl JO03BOJIAE€ BUAUISTH KIIIOYOBI €JIEMEHTH
JUISL  JIETANBHOTO aHallizy Oi3Hec-Mojeneil Komma-
Hill. AHami3 cTpaTeriyHoi MOBEOIHKM KOHKYDPEHTIB
3a gonomororo mabnony Kanpac nae 3Mory Hao4HO
BU3HAYUTH, SIKi €JIEMEHTHU B OJIOKaxX € e()eKTUBHUMH,
a sKi € Bpa3JIMBUMH, 110 CIIpUsi€ OPMYITIOBaHHIO a00
MOCHJICHHIO YHIKaJIbHOI TOPrOBEIBHOI IPOIO3HIIi.

AHaji3 ocCTaHHIX JOCTigxkeHb i myOJikamii.
OcTaHHIMH pOKaMH BUKOPHCTaHHS KJIACHYHUX
mabIo0HIB Ta cXeM Ol3Hec-Mofelell akTUBHO JOCIII-
JDKY€ETBCSI y TIpalsiX, MPUCBSIYEHUX CTPaTETidHOMY
PO3BHUTKY BITYH3HIHOTO arpoOCEKTOpPY, OAHOTO 3 Hald-
npubyTkoBimmx B Ykpaini. Hampuknan, A. Orani-
CSH BiJI3HAYae, M0 «y MPAKTUYHINA IUIONIUHI Mepe
arpo0i3HecoM CTOITh 3aBJaHHs 1040 0OpaHHI HOBOI
Oi3Hec-mozeni abo mMoaudikaiii iCHyrUOl 3 ypaxy-
BaHHSM 3MiH CEepelOBHIIA Ta MOCTABICHHUX IIJIEH
MOIAJBIIIOTO PO3BUTKY» [7, ¢. 175].

B. Kpymnay cBoeMy gociipkeHHI 3aCTOCYBaB METO-
nvky KanBac st popmyBaHHS 6i3HEC-MOAETI OITO-
BOTO CilibchKorocnoaapcbkoro puHky «lllysapy [4].
ABTOp CTBEpIXKYE, 110 Oi3HEC-MOJIENb € KIHOYOBOO
JaHKOIO, SIKa IHTErpye€ BIUIMBM BHYTPIIIHBOTO Ta
30BHIIIHBOTO CEPEIOBUIIA B CUCTEMI CTPATEriuHOTO
ynpasiiHas. BoHa BU3Havae IOTiKy GyHKI[IOHYBaHHS
6i3Hecy, OXOIUTIOIOYM TaKi MPOLECH, 5K 3Ty YCHHS
pecypcu; i mapTHepiB, q)opMyBaHHsI HiHHICHOT TIpO-
Mo3HIii, MPOCYBaHHS MPOAYKIIiT HA [PMHKY Ta B33€MO-
10 3 pI3HUMH TPYIIaMH CIIO’KUBAdiB.

1. Henno y cBoiii mipartii, NpuCBsUEHIH cUcTeMaTH-
3amii miaXomiB 10 Oi3Hec-Mojaene, miAKPecIIoe, o
npobisieMa BUOOpY Oi3HEC-MOJICIi € IEPBUHHOIO JJIs
MOAAIBIIIOTO YCIIIIHOTO PO3BUTKY MiANPHEMCTBA [5].

MeTto10 cTaTTi € MOpiBHSUIbHUI aHami3 Oi3Hec-
MoOJIeTIe TOPTOBEJILHUX MiJINPUEMCTB 32 METOMH-
koro KaHBac 3a BUKOPHUCTAHHSIM JIaHUX aHATITUIHOI
wiar¢popmu YouControl st OLiHKM €(PEKTUBHOCTI
iX IiSUTBHOCTI Ta ONTHMI3alii CTPaTeriyHoOTo IUIaHy-
BaHHSI.

Buknaxg ocHOBHOro marepiany JOCTiTKeHHS.
Criepiily KOPOTKO OXapakTepU3yeEMO Oi3HEC-MOIECIb
KanBac, po3poOiieHy MIBEHIIAPCHKUMU JTOCIIITHH-
kamu A. OctepBanbaepom Ta . Ilinbe [3]. Mogens
cTajlla pe3yJbTaroM JOCTIIKEeHHS JOKTOPCHKOI
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pO6OTI/I y cdepi ynpaBimiHHS iHHOBALlISIMU Ta CTparte-
TiYHOTO MEHEPKMEHTY. 3a ciioBaMu A. OcTepBalib-
Jiepa, MOfieTh nependadae HacamIiepe sl MOJIeTIIeHHS
BUPILICHHS CKJIaJHUX PO0IIeM, 3 SIKUMHU CTHKAIOThCS
ninepu [8]. Tomy MeTOrO MOJIENi CTaNa cuCTeMarn3a-
1isA, yHi(ikaIs ta Bidyasi3allis MmiIxoaiB 10 Pi3HO-
MaHITHHX Oi3Hec-pakTHK. KaHBac 3700yna mormy-
JSIPHICTH HE JIMIIE Cepell CTapTaiiB, a i cepen yxe
ICHYIOUMX KOMITaH1i 3aBJSIKU CBOil YHIBEPCATBHOCTI.
Bona mo3BoJsIE CTPYKTYpyBard MigXOAW IO MOOY-
JOBU Oi3HEC-MOJIeTiel Ta yXBAIIOBAaTH CTPATETIYHO
BUBa)KEHI YIpaBIIHCHKI pimneHHs. KanBac Bucrymae
JEBHM 1HCTPYMEHTOM JJIsl BIIPOBAIXKEHHS iHHOBAITIi
y MiANPHEMHHIIBKY JiSTIBHICTE 1 cripusie popmairiza-
1ii Oi3HEC-MoeeH y cdepi TOPTiBIi.

Pi3Hu1t0 B cTpaTerivHOMy IUIaHYBaHHI Ha TOYaTKy
CTBOpEHHSI Ta TpaHcopMalii icHyro4doro Oi3Hecy
MOKHa CIOCTEpIraTv Ha MPUKJIaJi JBOX TOBAPUCTB:
TOB «ATb-Mapxketr» (ATbH) Ta TOB «Cinbrno-®ym»
(Cinpno). Kepisauku ATD Hikonmn He IpUXOBYBaH,
0 aJlanTyBaJd CBOi Oi3HEC-MOENi 3 ABOX HIMEIlh-
kux auckaynrepiB Aldi i Lidl [6] mist cBo€l misuib-
HocTti. Ko ATD 3iTkHYmOCS 3 cepilo3HUME TIpooIe-
MaMH{ B JIOTICTHIl, KOMITaHis 3alpOBaJWiIa CHUCTEMY
MOCTavYaHHA, MONIOHY IO Ti€l, IO 3aCTOCOBYBasIacs
Ha HIMELbKMX CKiajgax. MojkHa ckazatu, mo ATH
YCHINTHO PO3BHBABCS HABITH IIiJ] 9ac €KOHOMIYHHX
KpU3, CTPIMKO HaOHpalody TMOMYASPHOCTI TMicis
¢inancoBux TpyaHoIiB y 1998 ta 2008 poxax [1].

[MepeBiputi pe3yibratd  (HiHAHCOBO-TOCIIOAAP-
ChKOI [ISITBHOCTI JBOX HaWOIIBIIMX pUTEHIIEPIB
VYkpainn MokHa 3a manuMu cuctemu YouControl
Ta ii aHamitTuaHOrO iHCTpyMeHTy YC.Market [2].
3rimuo 3 HuMH, 32 KBEJ] 47.11 «Po3npibna Toprisist
B HECHEIliaTi30BaHUX Mara3mHax IIepEeBaKHO TIPO-
JQYKTaMH XapuyBaHHs;, HAIOSMUA Ta TIOTIOHOBUMHU
BUpoOamm» B YKpaiHi mpamioroTh 135 814 miroumx
MiAIpUEMCTB, cepen skux 13 769 ropuananHux ocid
ta 122045 @OIliB [9]. OOumBa miaANpUEMCTBA
JIEMOHCTPYIOTh 3HaYHI OOCSTH BUPYUKH Ta OTPUMY-
0T MTO3UTHBHHUM YHUCTHH TpruOyTOK 3a 2024 pik, 1m0
CBITUUTH TPO IXHIO (PiHAHCOBY CTIMKICTh 1 eheKTHB-
HICTB ISTIFHOCTI Ha pUHKY (Tabm. 1).

KinneBi Oenedimiapn 6i3Hecy Cinblio yHHKa-
FOTh TYOJIIYHOCTI Ta HE JAIOTh IHTEPB’I0, Yepe3 IO
HEMOXJIMBO TI3HATHCSA 3 TEPIIUX PYK, Y0 came 0i3-
HEC-MOJeNh Oyo CKOmifioBaHO ab0 B3ATO 3a 3pa3oK.
Y 1997-1998 pp. 6iznec-monens Fozzy Cash&Carry
«Cinprioy Oyia cX0oXKor0 Ha Ti0OpHI HACTYITHUX TOPTO-
BebHHX Mepex: Metro Cash&Carry (BimpizHsuiacs
ITUPOKUM aCOPTHMEHTOM, €(DEKTHBHOIO JIOTICTHKOIO,
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Taoauns 1 — OcHoBHi nokazuuku AisnbHocTi TOB «ATB-Mapker» Ta TOB «Cinbno-®@yn» 3a 2024 p.
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Ha3sga cy0’ekra Bupyuxka, rpH

Bignocuuii npupict

Yucruii npudyToK,

MiANPUEMHUIIbKOT TislILHOCTI BHPYYKH 3a pik, % I'PH
TOB «ATB-Mapket» 208905300000 15 3099374000
TOB «Cinbmo-Dym» 93017469000 10 154100000

JDicepeno: cgpopmosaro Ha ocrosi danux [9]

PO3rajIy’KeHUM IMIOPTOM Ta ONTOBUMM KaHaJaMH
nocradanss); Carrefour (opieHTyBanacs Ha po3apio-
HUX CIOKUBadiB, MIHUTETIB KOM(OPTY, iMiKY, MTOITY-
JSPHUX OpeHIiB, OpHTIHAJIHHOTO O(QOPMIICHHS Ta
IIMPOKOTO aCOPTUMEHTY IMIOPTHHUX 1 JeNiKaTeCHUX
MO3WIIii); Y MEHIIA Mipi KOIifoBanacs JUCKayHTep-
cpKka mozenb Aldi (criupanacsi Ha CKOPOUEHHS BUTpAT
i MiHIMIi3amit0 BHTpaT Ha 00ciayroByBaHH:). CiuIbIIo
HaMarauaocsl CTaT! CyIepMapKeTOM 13 BUCOKOIO edek-
THBHICTIO, IIMPOKUM aCOPTHMEHTOM Ta KOM(OPTOM,
a He MPOCTUM AWCKAYHTEPOM a00 ONTOBUM CKIIAZOM.

Jai mporeMoHCTpYy€EMO cIpolneHy 0i3Hec-MOIeh
KanBac, y sxiif Moke OyTH TpenCTaBICHO MEHIIHH
oOcsr iH(dopMmarlii, Hi’XK HEOOXiTHO IJIsI TIOBHOTO Ta
JETAIBHOTO aHaji3y. Take y3arajabHEHHS Ma€ IEBHI
HENOJNIKK Ta MOXKEe 3HW)KYBAaTH aHAIITHYHY IMiHHICTH
MOZIENI, IPOTE 3arajoM UTIOCTPY€E KaHBY J1OCIIKCHHSI.
VY crpornieHiii Bepcii 3a3BU4aii He BPaXOBYETHCS ITOBHA
CTPYKTypa BHTpPAT 1 JIOXOMIB, a TAKOXX HE JeTalli3y-
IOThCS KJIFOUOBI PECYPCH Ta HAPTHEPH.

Th'E' BUiSﬂESS Model ca"vas Designed for:
= %ﬁ? Key [Eﬂ'iﬁ’ Value
Partnerships Activities Propositions

onTumizauia evTpaT,
eGEKTARRA AOTICTHKD
Kopnopauli
(TPAHCNOPTHA NOFICTHKD
TOB "Tpanc-NoricTax”,
cHNaAckEa noricTvEa TOB
MocTauansHMKK Fast “NoricTix Kuiow™)
Mmrlna; Consumer Goods

Po306uBKa 0i3HeCy Ha KITFOUOBi eneMeHTH (OJI0KN)
JIO3BOJIIE 3PO3YMITH, SK CaMe BOHH B3a€EMOJIi-
toTh. HamoBuenHs KanBac mounmHaemMo 3 rimores,
10 BUCTYMAIOTh B POJI MPHUIYIIEHb, SKi MOTPiOHO
nepeniafatH Ta nepeBipsatu. Tabmurro Kanpac He
MOTPIOHO cHpUiiMaTH B SKOCTI CTaTHYHOTO JIOKY-
MEHTY, BOHA BHCTYMAa€ JIMHAMIYHUM IHCTPYMEHTOM
JUTSE aHai3y Oi3Hecy (B MOAANBIIOMY TiMOTE3W Mpo-
XOJIAITh TECTYBAHHS HA MiJTBEPHKCHHS MPUITYIICHB).
broxu KanBac mepiomuvHO TEPETUBIAIOTHCI Ta
HAMOBHIOKOTHCS, M0 JO3BOJIE BHUSIBHTH B3a€EMO3a-
JISKHOCTI BeJIeHHsI Oi3HeCy KOMITaHiH.

Came miJl 4ac TIOPiBHSHHS KUTBKOX MOJIETIe KOH-
KypPEeHTIB MOXKHA BpAaxyBaTH 30BHIIHE KOHKYPEHTHE
cepenoBHIIEe Ta 3MiHA B Oi3Heci. 11151 IIbOro BUKOpUCTa-
€MO MOXKJIMBOCTI oHnaiiH-matgopmu Canva aist Bi3y-
amizanii Tabmuie KanBac, sika 103BOJISIE CTBOPIOBATH
pi3HOMaHITHI 300paKeHHS BiJIOMHX MOJIEIIEH 3a JIOTIO0-
MOTOK0 YHcIeHHHX mabnoniB. Ile 3Ha4HO crmporye
ITiATOTOBKY aHATITHYHUX Npe3eHTaii (puc. 1, puc. 2).

Designed by Date: Version
-
/,'\'—/-’f Customer ki Customer T @
Relationships Segments

MiHiMinicTHYHWA cepaic,
HOKYE HA WeKAKoCTI

(FMCG), Tosapls WHpoKo
BHATHY, BApWEHMIM

Haliuscul yiHw, npocToTa
oECNYTORYBAHHA, BEANKA
MEPENA MATATAHIR

BAACHWY TORrOBMY MARGK
(TM), noricTiHuHi KosMnanil

5%

Key Resources

BAacHa NoricTHKE, BETWKA
MEpEEa MaraiMHie,
ABTOMATAIAUIR, MACIWTAG

Cost Structure

&

Benwxi obcarm saxynisens, exonomin Ha MapKeTHHr, HM3ex] onepayifni
BATRATH J3BAAKK onTHmizaull Sianec-npoyecie

ofcnyrosysansn
CepeaHil Ta npeniym
CRrMEHT, YiHMTeni AKoCT
— BpaHAy Ta cepaicy
Channels \c:—'—c?

Nauag 1220 sarazuain y

popmari guckayHTEpB,

AOTIETARS YRPED LEHTRW
KOpRspaLyi

Revenue Streams \-.I.'.-.:I
g
Bupyuxa 208,9 sanpg rps (3a 2024 p.}, unctiit npulytox 3,1 mnpg rpn,
peHTaBeNLHICTE 1,48%

Pucynok 1 — Crnpourena diznec-moaens Kansac TOB «ATB-Mapket»
Jorcepeno: cmeopeno Ha ocrosi wabnony naamgopmu epagiurnozo ousatiny Canva
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HKEY PARTHERS

Who arm o' kiy parners?

NOKANBHE BUPOEH KM,
IMAOPTERA, KPASTOBL

NOCTAYANBHUEW, AM3AHN-

ATEHLLIT

THE BUSINESS MODEL CANVAS

KEY ACTIVITIES

Wit hipy aciiviles do o
value ogos bons eguire?
POROTA 3 YHIKANHAMK
NOCTAMANEHWEANMK,
POIBATOK BRACH WX
TOPTOBWE MAFOK

KEY RESOURCES

WALUE PROPOSITIONS

‘it valus do wa ooliver
bo iz Gusiomen?

AKICTh, WHPOKAE
ACOPTHMENT, OKANLHI
NPOAYKTHA, YHIKANBH WA

AOCELE NOKYNOK

CUSTOMER RELATIONSHIPS

wha Iy of Fulainhionship
does eath of Lo Cusiomer
sETes expech us bo
estatdsh ad makatain with
T

MNPOTPFAME
NOANBHOCTI, CEPBIC,
BPEHL,
ATMOCEEFHICTE

CHANNELS

CUSTOMER SEGMENTS

Fior wihin ars wig croalng

walig?

CEPEAMIA, NPEMIVM,
WIHWTENE AKOCTL BPERDY
TA REOCT]

Winal Hiry reScarcas 9o o
VELD OO0 DONS rsquing f

EFEHA NMEPCOHAM.
BRACHE
BAPOEHALTRO,
TMMCPT, ¥HIKAN b HMA
ATMOCPEPA

COST STRUCTURE

Wna! ang (he masd nooran costy infedent in our besiness model?

BATPATH HA NOCICTHEY. NPEMIAMLHI TORAPH, IMNOPT, MAPKETART, HR

|Brough whick ceannals do
Cur' SEslemT SOgTES venni
0 be ssached?

CYNEPMAPKETH,
BENIKATECHT SOPMATH,
OHAARH-CEPBICH,
MAPKETAABHACHK

REVENUE 3TREAM3

For whin valies ane our cusicmers feally adling to pay?

BHPYAKA 93 MAPA. FPH (34 2024 P.), YMCTHA NPUBYTOK 1541 MAH. TPH,
PEHTABENLHICT b 0.66%

Pucynok 2 — Cnpourena 6iznec-mones» Kanpac TOB «Cinbno-®@ym»

IDicepeno: cmeopeno Ha ocHo8i wabrony naameopmu epapiunoeo ouzaiiny Canva

[loniOHMiT TOPIBHAUIBHUEN aHaNi3 O3BOJSE 3pO-
3yMiTH JOTIKy (OpMyBaHHA TPHUOYTKOBOCTI KOH-
KypeHTa, a TaKO)XK BU3HAYUTH €(PEKTUBHICTH Ti€l un
IHIIOT MOJTeNTi BeIeHHs Oi3HeCY, CIIPOTHO3YBAaTH, KYIH
HampaBisie CBOI 3yCH/UII KOHKYpPeHT U Kyau Oyne
pyxatucs nAaji, 3HAaWTH MaJIO3allOBHEHI CETMEHTH
PHHKY, SIKIi KOHKYPEHTH ITHOPYIOTh. SIKIIO KOHKY-
peHTH 30MparoThcsi MacmTaOyBaTH CBili 0i3Hec,
a Taka CUTYyallisl Hapa3i CIIOCTEPIraeThCs 3 KOHKYPEH-
tamu «ATb» Ta «Cinprio-®ya», TO MOPIBHIBHUN
aHaJIi3 103BOJISE MOOAYUTH, YUM CaMe BiJPi3HAIOTHCS
arpecHBHi Jii aKTMBHUX KOHKYPEHTiB. 300pakeHHS
Oi3Hec-Mo/ieNiell CYyNepHUKIB Y BHIVISAL IIa0JOHHOT
TaOIUIl AEMOHCTPYE, SKi KOMIOHEHTH IXHBOTO 0i3-
HECy NPAaIoI0Th Kpalle, a sSKi € Bpa3IuBUMH.

KanBac € eyeKTHBHUM iHCTPYMEHTOM MOPiBHSHHS
Pi3HUX THUMIB 0i3HECY 3aBISIKH CBOIH CTPYKTypOBa-
HocTi. KokHe MHiANMpHEMCTBO OMHUCYETHCS OFHAKO-
BHUMH OJIOKaMH, 110 JO3BOJISIE KOPUCTYBady 31CTaBUTH
BIIMIHHOCTI B CTpaTerisiX KOMIIaHil, 0COOINBOCTSIX
iX TapTHEpCHKUX 3B’S3KIB Ta MexaHizMax (opmy-
BaHHs foxoxis. Ilnardopma YouControl 3abe3neuye
MOJKJIMBICTh KOMIUIEKCHOTO aHallizy ()iHAaHCOBHX Ta
PUHKOBHX TIOKAa3HHKIB [isSUTBHOCTI, Ha HIill MOXHa
3HAWUTH JaHHI IOJO0 BUPYYKH, NPUOYTKY, AUHAMIKH
(iHAHCOBHUX pE3YyJIbTaTiB, a TaKOX BiZOMOCTI MpO
KOHKYPEHTIB KOMIaHii. AHaJi3 CiJIbHAX PUC Ta KPU-

786

TUYHHX PO3ODKHOCTEH JNEMOHCTpPYE MOJENb IOBE-
IiHKM KOMIIaHil Ha PUHKY, Ky MO)KHa HacyilyBaTH
a00, HaBITaKH, BIIMOBHUTHCS BiJ HEl.

BisyanpHa mabiaoHHAa Mozesb MOXe OyTH AOHO-
BHEHa ()IHAHCOBUMH Ta PHUHKOBUMH CKOPHMHIAMH
0i3Hecy 3a METOAMKaMH, pO3pOOJIEHMMHU aHaNiTH-
kamu YouControl. ®inancowmii ckopunr (FinScore)
ouiHioe (hiHAHCOBY CTIHKICTh KOMIIaHii 3 ypaxy-
BaHHAM IIOKa3HHUKIB JIKBiAHOCTI, IIaTOCHPOMOXK-
HOCTi, pEHTabenbHOCTI Ta JiJ0BOi aKTMBHOCTI;
(dbopMye mns MIMPUEMCTBA iHJAEKC B Jiama30HI Bif
1 no 4 (ze 1 o3Hauae MiHiManbHY (hiHAHCOBY CTili-
KiCThb, a 4 — MakcUMaJlbHY). AHAJIOTIYHO, PUHKOBHUIH
ckopunr (MarketScore) BHMiproe pUHKOBY MOTYX-
HIiCTH KOMIMaHii, ii MO3KLiI0 HA BITYN3HIHOMY PHHKY,
a TaKoX 4YacTKy PHHKY, AWHAMIKy 3pOCTaHHS Ta
KOHKYpPEHTHI NepeBard; Ma€ aHaJIOTiYHy IIKaIy Bij
1 (HM3bKa PUHKOBA MOTYXKHICTB) 10 4 (BUCOKa pUH-
KOBa ITOTY>KHICTB).

Sxmo mpoaHami3yBaTM  3arajiibHi  MiACYMKH
MISIBHOCTI ABOX KOMIIAHIM 3a JOIMOMOIOK JaHUX
YouControl 3a m’sTh OCTaHHIX POKiB, MOXHa Mmo0a-
YUTH, OI0 OOMIBI KOMMaHil TpuBaiuii 4ac 30epira-
I0Th JiAepchKi mo3uii Ha puHKyY. OLiHKK 32 OCTaHHI
POKM y IBOX TOBapHCTB JemIo pi3HAThCS. Cepaic
YouControl no3Bonsie mopiBHIOBaTH 1Bi Oi3Hec-
MOJIEeTi, OLIHIOBaTH KOHKYPEHTIB Ta MPOaHalli3yBaTH
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TpaHcopMallito YHHHOTO Oi3Hecy (Tabi. 2, Tadm. 3),
10 POOHUTH HOTO KOPUCHUM 1HCTPYMEHTOM JIJIsI KOMII-
JISKCHOTO Oi3HEC-aHaNi3y AiSUTbHOCTI MiIPUEMCTB.

ATB mpatioe B gopmaTti KOpCTKOrO ITUCKayHTEpa
3 BEJIIMKAM OOCSATOM NPOJaX, 3aBASKH MiHIMi3amii
BUTpAT Ma€ BUILLYy peHTa0eNnbHICTh. CLIbIO Ma€ HIKIY
peHTa0ENbHICTD, ajie IPU [IbOMY Ma€ €()EeKTUBHY JOB-
TOCTPOKOBY CTpaTerio, sika MoB’si3aHa i3 1HBeCTyBaH-
HSM B OpeHp, arMocdepy Ta JOSUIBHICTh MOKYIILIB,
SIKi B MAlIOyTHEOMY OyIyTb MOCTYIIOBO CTaBaTH OLIBII
BUOATIIUBUMHU 10 c(hepy MOKYIIOK Ta 3aJ0BOJICHb.

®dinancosi gani YouControl cBimuats, mo ATH
JEMOHCTPY€E MO3UTUBHY ITUHAMIKY BUPYYKH Ta MpPH-
OyTKY, IO MiITBEP/UKYETbCS BHCOKUMH TIOKa3HHU-
kamu FinScore (3,1-3,5) Ta MarketScore (3,5-4,0).
Cinpno xapakTepu3yeTbCsl CTaOlIbHIM, TPOTE HHXK-
yuM ¢iHancoBuM ckopuHroM (FinScore 1,6-2,6)
i BHCOKOIO PHHKOBOKW moTyxHicTio (MarketScore
3,5-3,8), mo BigoOpakae CTpaTeriyHi iHBECTHIIIT
B OpeHy i cepaic. [TopiBHSHHS X MOKa3HUKIB yIIPO-
noBx 2020-2024 pp. 103BOJISE BiJICTEKUTU TCHJICH-
1ii PO3BUTKY MHiANPHEMCTB, OLIHUTH €(EKTHBHICTD
o0paHUX cTpareriii Ta izeHTH(]iKyBaTH MOTEHUiiHI
PHU3UKH.

Pesynwratu iHTerpanii Gi3Hec-mozeni Kanac
3 aHaANITHYHUMH JaHuMHU 1iatdopmu  YouControl
JIOLIIJIBHO TIOEHYBATH 13 3araibHOBimoMuM SWOT-
AHAJTI30M JIJIS KOMILUIEKCHOI OIIHKHM CTpareriii KoM-
MaHiii Ta NMPOTHO3YBaHHS PO3BHUTKY IXHiX Oi3Hec-
Mozeneil. DiHAHCOBI TOKA3HUKH, TaKi SK BUPYYKa,
npuOyTOK Ta JAuWHaMika (iHAHCOBUX pe3yJbra-
TiB, JIO3BOJISIIOTH (PopMallizyBaTH CHIIbHI CTOPOHH
(FinScore) Ta noreHmniiiHi c1adKi CTOPOHN KOMITaHiH,
TOJI SIK PUHKOBI NOKAa3HUKH, BKIIFOYHO 3 YACTKOIO
PHHKY, KOHKYPEHTHHUMH TO3UIISIMA Ta JWHAMIKOO
3pocrannst (MarketScore), BimoOpakaroTh MOMKIIHU-

BoCTi Ta 3arpo3u. ATB neMoHCTpye BUCOKI 3HaUEHHS
FinScore Ta MarketScore 3aBasiku MacimTabHOCTI,
ONTHUMI3alii TPOIECIB Ta IIUPOKOMY OXOILUICHHIO
HaCEeJICHHS, IO IMiKPECITIOE HOTO CTPaTeTivHi CHIIbHI
ctoponu. CilbIo Bij3HAYa€ThCS IIepeBaraMu B acop-
TUMEHTI, SIKOCTi Ta cepBici, (JOPMYIOUH CTpareriyHi
MOKJIMBOCTI, BOJHOYAC HU3BLKI ITOKA3HUKM JIIKBif-
HOcTi a00 KONMMBaHHS NMPHOYTKOBOCTI BKa3ylOTh Ha
MOTEHITIHHI c1a0Ki CTOPOHU. 3ICTaBJICHHS IUX JTAHUX
JT03BOJISIE TIpOrHO3YyBaTH, 1m0 ATh Moxe cTatu Bpas-
JIMBHUM IIPH 3pOCTaHHI BUMOT MOKYIIIIB J0 SKOCTI Ta
cepgicy, a CIbIIo MOXe CTUKHYTHCS 13 TPYAHOIAMH
B KOHTPOJI IiH Ta YIPaBIiHHI BUTPAaTaMH, 10 BiJHO-
CHUTBCS JI0 KaTeropii 3arpos.

BucnoBku. OTpumaHi pe3yinsTaTH CBiI4aTh, IO
0i3Hec-Mozenb Kansac € yHiBepcaabHUM Ta e(peKTHB-
HUM IHCTPYMEHTOM CTPATETidYHOTO aHaNi3y 1 MOpiB-
HAHHS JisSUTBHOCTI TiATIPHEMCTB puTeiiny. [i cTpyk-
TYypOBaHICTh, HAOYHICTh 1 THYYKICTH J0O3BOJISIOTH
(dopmaltizyBaTi KJIIOUOBI €JIeMEHTH Oi3Hecy, BUSB-
JISITH B3a€MO3B’SI3KM MK HAMH Ta OIIHIOBATH JIOTIKY
(dopMyBaHHSI KOHKYPCHTHHX TIepeBar KOMIIaHii.
Bukopucranns Kansac y noeqnanHi 3 ¢piHaHCOBUMH
Ta PUHKOBUMH JaHuMH riatdopmu YouControl 3Ha-
YHO MIABHILY€E aHATITHYHY IIHHICTH JOCIIJIKCHHS,
OCKUIBKHU JIa€ 3MOTY TIOEJTHATH Bidyastizalito OizHec-
MOJIEITI 3 KIJIBKICHOO OIIIHKOO (DiHAHCOBOI CTIHKOCTI
Ta PUHKOBOI TOTYKHOCTI miAnpreMcTs. Komnaparus-
Hull anani3 6i3Hec-mozeneii TOB «ATh-MapkeT» Ta
TOB «Cinbno-®ym» 3acBiAUMB, 1110 0OKMIBI KOMIAHIT
oOpanu pi3Hi, ane BogHO4Yac e(eKTUBHI crparerii
po3eutky. ATB mpomoBKye peanizoByBaTH MOJEIb
JKOPCTKOTO JTUCKAayHTepa, OPIEHTOBaHY HA MacllTa-
OyBaHHS, ONTHMI3aIlil0 BUTPAT 1 BUCOKI IMOKa3HUKH
pPEeHTa0CIBHOCTI, IO MiATBEP/DKYETbCS CTAOLIBLHO
BUcOoknMHU 3HadeHHsMu FinScore ta MarketScore.

Ta6auus 2 — @inancoBuii Ta punkoBuil ckopuuru TOB «ATBb-Mapxker»

Poxn
Iloxa3Huk
2020 2021 2022 2023 2024
Innexc FinScore A/3,1 A/3,5 A/3.4 A2.4 A/3,2
ITorouyHa mMiKBigHICTE 0,61 0,57 0,66 0,67 0,67
Innexc MarketScore A/4 A/3,8 A/3,5 A/3,7 A/3,8
Micne komnasii Ha pUHKY 1 1 1 1 1
Hoicepeno: cghopmosano 3a oanumu [10]
Ta0nuus 3 — Pinancosuii Ta punkoBuii ckopunru TOB «Cinbno-®yn»
Poxn
IloxasHuk
2020 2021 2022 2023 2024
Ingexc FinScore D/1,6 D/1,8 C/2,0 C/2,1 B/2,6
ITorouna MiKBigHICTE 0,78 0,53 0,40 0,44 0,46
Inpexc MarketScore A/3,8 A/3,8 A/3,5 A/3,7 A/3,6
Micue koMnaHii Ha pUHKY 2 2 2 2 2

Iorcepeno: cpopmosano 3a oanumu [10]
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Haromicts Cinbmno ¢okycyerbess Ha QopMmyBaHHI
YHIKaJIbHOCTI 4Yepe3 acopTHMEHT, cepBic 1 OpeHf,
o 3abe3neyuye oMy CHIIbHI PHHKOBI MO3HLIii, TPOTE
CYIIPOBOIUKYETHCSI HUKYMMH (HJiIHAHCOBUMH TTOKa3-
HUKaMW Ta TWiJBHIICHUMH BUTparamu. [HTErparis
o13uec-momeni Kausac, amamituku YouControl Tta
SWOT-ananizy 103BOJISI€E KOMIUIGKCHO —OIlIHUTH
CHIBHI U cnaOKi CTOPOHHM MiINPUEMCTB PHUTEHITY,

1ICHTU(IKYBaTH MOXIJIHMBOCTI Ta 3arpo3M iX Moaaib-
[IOTO PO3BUTKY, 8 TaKOX MPOTHO3YBAaTH TpaHC(Op-
Matifo 0i3Hec-Mozesel y AMHAMIYHOMY KOHKYPEHT-
HOMY CEpEIOBUII. 3arpONOHOBAHMIA MiAXi MOXE
OyTH PEeKOMEHJOBAHUH SIK MPAKTUYHUN IHCTPYMEHT
JUTSL CTPaTETiuHOTO YIIPaBIiHHS, aHAJI3y KOHKYPEHTIB
{ IpUHHATTS OOTPYHTOBAaHUX YIPABIiHCHKHUX PillICHb
y cepi puTEHITy Ta IHIIUX TaTy35IX EKOHOMIKH.
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