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MIKHAPOJHI MAPKETUHITOBI CTPATETII
KOMITAHIN CEPBICHOI C®EPU B CETMEHTI B2B

INTERNATIONAL MARKETING STRATEGIES
OF SERVICE SECTOR COMPANIES IN THE B2B SEGMENT

AHoTtanis. CTaTTio NPUCBSIYEHO 0COOIMBOCTIM BIIPOBAIKEHHS MIXKHAPOIHOTO MAapKETHHTY KOMIaHii cepBic-
Hoi cepu, 30kpema IT Ta joricTuky, B yMOBax 3aroCTpEeHHS KOHKYpeHLii Ha mobanbsHOMYy puHKY B2B-pimens.
PesynpraTtom D0OCHiKEHHS € PO3KPUTTS 3MICTy KOHKYPEHTHHX ITepeBar KOMITaHIH IpH BIPOBAKEHHI e()EKTHBHUX
MDKHApOJHHX MapKETUHTOBHX CTpAaTeTiii Ha BU3HAUCHUX PUHKAX. [IeHTH()IKOBAHO KITIOUOBI Oap’€pH Ta BUKIHKH,
3 SIKUMH CTHKA€ThCS CEpBICHUI Oi3HeC B mepeldiry MacmradyBaHHs CBO€ET MApKETHHIOBOI AisTbHOCTI. BH3Ha4eHO,
II0 HE3BAKAIOUM Ha IIOOANbHUM XapakTep CepBICHUX 1HAYCTpill, Oi3Hec-cepeqoBHUINe Pi3HUX KpaiH CYTTEBO Bij-
pi3HseThCS 3a piBHEM HU(POBOI 3pIOCTi, CTPYKTYPOIO MOMUTY HA TEXHOJIOTi4HI PIllIEHHS, OCOONUBOCTSIMU Ha-
HiOHANBHUX Oi3Hec--KyasTyp. OOrpyHTOBaHO, 10 B TobambHOMY B2B-cerMeHTi MapKeTHHT 3HAUHO PO3IIHPIOE
apeaJt CBOTO BILTUBY Ta TPAHC(HOPMYETHCS y CTPATETIYHUH IHCTPYMEHT (pOpMyBaHHS TOBTOCTPOKOBHX MAPTHEPCTB,
MOOYIOBY €KCIIEPTHOTO MMO3HMIIOHYBAHHS Ta YIPABIIHHS PEITyTAIlIHHAM KaIliTaJoM KOMIIaHii.

KirwuoBi ciaoBa: MibkHapoIHa MapKETHHIOBA CTpATETis, TI00aJbHHIA €KOHOMIYHHN TpocTip, puHOoK B2B, IT-
MOCIIYTH, JIOTiICTUYHI OCITyTH, MApKEeTUHTOBUI IHCTpPYMEHTapiH.

Summary. The article is devoted to revealing the growing role of international marketing of companies in the
service sector, particularly IT and logistics, in the context of intensifying competition in the global B2B solutions
market. The demand for modernization of marketing strategies of service companies is driven by the rapid pace of
technological market development and the active introduction of managerial innovations by competitors. In such
conditions, marketing goes beyond the traditional boundaries of its influence and becomes an effective tool for
forming a sustainable competitive position of a service company in the international market, as well as for creating
and delivering a unique value proposition in the global economic space. The purpose of this article is to reveal the
specifics of implementing international marketing strategies by companies providing services in the B2B segment.
A number of methods were used to study this issue, including empirical-statistical and comparative analysis. The
research is based on data from international research centers and leading consulting organizations. The result of
the study is the disclosure of the competitive advantages achieved by companies through the implementation of
effective international marketing strategies in the B2B market, namely: optimization of customer acquisition costs
in foreign markets; increasing brand awareness and trust among corporate clients and partners; improvement of
financial performance indicators; strengthening the company's reputation as an expert partner in the field of high
technology and services. Emphasis is placed on the current practice of using digital marketing and lead generation
tools to attract corporate clients at the global level. The authors identify the key barriers and challenges faced by
service companies when scaling their operations in foreign markets. The theoretical significance of the research
lies in deepening the understanding of the relationship between technological solutions and marketing innovations
in specific segments of the global market. The practical value lies in the possibility of implementing successful
international marketing practices to strengthen the competitive positions of domestic companies in global service
markets. Prospects for further research are seen in the systematization of practical marketing experience of domestic
businesses in the defined markets, taking into account the active processes of their external relocation.

Keywords: international marketing strategy, global economic space, B2B market, IT services, logistics services,
marketing tools.
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[ocTranoBka mnpodaemu. [To0anbHUI pHHOK
cepBicHEX Tochyr s B2B-cermeHTiB xapakrepu-
3YEThCS BUCOKOI JUHAMIYHICTIO, CKJIAIHICTIO MPH-
HHATTS pillleHb, TPUBAIMMH LUKJIAMH MPOINAXIB Ta
ITiIBUIIIEHUMH BUMOTAaMU JI0 JTOBIPH H €KCTIEPTHOCTI
KOMIaHii-IOCTa4aJbHUKIB. 32 TaKUX YMOB Tpaju-
iiHI TAXOOM A0 MapKETHHTOBOI IiSILHOCTI, IO
JEMOHCTPYBalU €(EKTHUBHICTh HA BHYTPIIIHHOMY
PUHKY, HE 3aBXIHM 3[aTHI 3a0e3reuyBaTH HaJEeXHI
pe3yJIbTaTH NMPU BUXO/I1 Ha MI>KHAPOAHHH PIBEHb.

[moGanizariss cepBicHOI cdepu MOCHIIOE KOH-
KYpEHIIII0 HE JIMIE MK KOMITaHISIMH Pi3HUX KpaiH,
a 1 Mix Oi3HEC-MOJICIISIMHU, ITiIX0JJAMH JI0 CTBOPEHHS
LIHHOCTI, (hopMaraMu B3a€MOJII 3 KOPIIOPATHBHUMHU
KimieHTaMu. MacmTabn 106anbHOi  KOHKYpPEHIi
y cepBicHINl cdepi MATBEPHKYIOTBCS CTPIMKUM
3pOCTaHHAM pi3HHX ii cerMeHTiB. 30kpema, obcsr
cBiToBOrO puHKy [T-ayTcopcunry y 2025 pomi omi-
HIoBaBcs y 661,9 mupn gon. CIIA, a no 2034 poky
Moxke nepeBututy 1,34 tpnu gon. CILIA[1], y cBoro
Yepry Macmutabu CBITOBOTO PHHKY JIOTICTUYHHX
mocayr y 2025 pori Bxke gocsmmm 1,3 TpmH 107
CILIA, a'y 2033 poui — 3pocTyTb yaBii ( 10 2,7 TpiaH
non CHIA) [2]. 3a Takux 00CTaBHH y TI00ATBHOMY
B2B-cerMeHTi MapKeTHHT IepecTac BHKOHYBATH
BUKJIIOYHO KOMYHiKaliiiHy (yHKLiI0 Ta TpaHchop-
MY€TbCA Y CTpareriyHuii iHCTpyMEHT (OpMyBaHHS
JOBIOCTPOKOBHX MapTHEPCTB, MOOYAOBH EKCIIEpPT-
HOTO TTO3UITIOHYBaHHA Ta YIIPABIIHHS PEITyTalliiHUM
KaIiTaJoM KOMIIaHii.

AHaJi3 oCTaHHIX JOC/TIigxkeHb i myOJikamii.
[IpoGnemarrnka M>KHapOZHUX MAapKETHHIOBHX CTpa-
TEriif Ta 0COONMMBOCTEH IX peanizarllii B po3pisi okpe-
MHUX CEIMEHTIB 3HaMIla CBOE PO3KPHUTITS B IPaLLiX
SIK BITYM3HSIHUX, Tak 1 3apyOiKHMX HayKoBLiB. Teo-
peTuuHi 3acanyd QopMyBaHHS MiXKHAPOIHUX MapKe-
TUHTOBUX CTpaTeriid, 30KpeMa MUTaHHs e(pEeKTUBHOTO
MapKETHHIOBOTO IUIAaHYBAaHHS Ta CTPATETiYHUX TMPio-
pUTETIB BimoOpakeHo B gociimkeHHsx CasiueBoi T.,
Komemni 4. [3].

Criettugiky mapketunry y B2B cermenri, ¢op-
MyBaHHSI [[IHHICHOT NIPOTO3UIIiT JJIsi KOPIIOPAaTHBHUX
KJIIEHTIB Ta yNpPaBJiHHA TOBTOCTPOKOBHUMH BiJTHOCH-
Hamu nociimkyBanu bornapenko B., Mocrtencrka T.,
PaGuuk A. [4], Sromiu I., Minedensuep b. [5].
B cywacamx nmocmimxennsx bamGeprepa b., Paii-
Hapia B., Ynara B. [6], ['enciepa C., Panracami A.
[7] 3HauHy yBary mpuaijeHO IHCTpyMEHTapil0 MapKe-
THHT'Y, SIKMI J03BOJISAE IICUIFOBATH MDKHAPOAHY KOH-
KYpPEHTOCIIPOMOXKHICTh TEXHOJIOTTYHUX KOMIIaHIH.

Oxpemuii HampsM JOCIIIKEHb CTOCYETHCS 0CO-
OnuBOCTEH IHTEepHAIIOHATI3AIll CEPBICHUX KOM-
MaHid, Mojieneil X BUXOMy Ha MDKHApPOIHI PHUHKH,
VOpPaBIiHHS pemyTarielo Ta (OpMyBaHHS KOHKY-
PEHTHUX MepeBar y rodalsHOMY HH(POBOMY cepel-
OBHIII. Y Tparix BITYM3HIHUX 1 3apyOi>KHAX aBTOPiB
O3S AAIOThCA MUTaHHA MaciuTaOyBaHHS Oi3Hecy,
moOynoBU TIOOANBPHUX TMAPTHEPCTB Ta ajamnTarlii
MapKEeTHHTOBUX CTpaTeriii 10 BUMOT PI3HHMX HaIliO-
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HaJbHUX PUHKIB Ta OKPEMHX iX CETMEHTIB, 30KpeMa
B poborax Kopx M., Cosu B., ®omiuenko . [8],
[Tankap B. [9], kopunu I. [10].

IIpu po3kpuTTi 3MICTYy Ta MexaHi3MiB peai3a-
il Mi>KHAPOAHUX MApKETHHTOBHUX CTPATETid LIJIKOM
BipHO OUTBIIICTh MOCTIAHWKIB PO3IIANAIOTH iX SIK
CHUCTEMHHI TIPOLIEC BIPOBAIKCHHS KOMIUIEKCY Map-
KETHHTY, CIPIMOBAaHOTO Ha 3a0e3Me4UeHHs KOHKYPEH-
TOCIIPOMOXKHOCTI KOMIIaHii Ha 30BHINIHIX pPUHKAX.
Pazom 3 TUM He MOXHa HE BiAMITHTH, IO (QopMy-
BaHHIO MapKETUHTOBUX pimieHb Ha piBHI B2C Ta B2B
CErMEHTIB BIIACTHMBI ICTOTHI BiMIHHOCTI, 1 Oi/IbIIE
TorO, crierudiky CTBOpIOE i cdepa ix peamizamii 3a
raly3eBOI0 03HAKOIO.

YpaxoByrouH BUCOKHMI piBEeHb TYpOYJICHTHOCTI IJ10-
0aFHOTO EKOHOMIYHOTO MIPOCTOPY B HOBITHIO TOOY Ta
MepMaHEHTHUI XapakTep 3aluTy Ha MOJIEPHI3alliio
YIPaBIHCHKUX PIMIEHp aIAITUBHO JI0 CEKTOPAILHOI
cnenugikd Oi3HEC-CePEOBHUINA, JIOAATKOBOIO PO3-
DAy noTpedye MUTaHHA peasti3anii MAapKEeTHHTY KOM-
naHii cepBicHOI cepu y B2B-cermenTi.

MeTo10 cTATTi € PO3KPUTTS OCOOIMBOCTEH BIIPO-
Ba/PKEHHS MDKHApOAHOTO MAapKETHHTY KOMITaHil
cepeicHOi cepu, 30kpema IT Ta noricTuku, B yMoBax
3aroCTPEHHsI KOHKypeHLii Ha TI0OaJbHOMY PHHKY
B2B-pimens.

Bukiaan oCHOBHHMX pe3yJbTATIB T0CITiKeHHS.
Mi>kHapOIHI MAPKETHHTOBI CTPATETIi CEPBICHUX KOM-
naHiii Ha puHKy B2B ¢opMyroThcs mig BIUIMBOM cIie-
IU(IKK CaMOTO CErMEeHTa, SKUH XapaKTepU3yeThCs
CKJIAJTHOIO CTPYKTYPOIO IPUUHSATTS PillIeHb, BUCOKOIO
POJJIIO  eKCIIEPTHOCTI TOCTadajJbHHUKA, TPUBAIUMHU
IIAKJIAMA YTOJT Ta 3HAYHOIO BapTICTIO KOHTPAKTiB. Ha
BigMiny Binm B2C-cermenTa, Jie JOMiHYIOTh €MOLIIHHI
YUHHHUKHN Ta MacoBi KOMyHiKkarlii, y B2B-mapketunry
KJIFOYOBY POJIb BiJIrparoTh palfioHANbHI apryMEHTH,
JIoBefeHa €(EeKTUBHICTh pillleHb, KeWcH BIpPOBa-
JUKeHHS Ta mpodeciiiHa pemyraris kommnanii. Came
TOMY MIXKHapOJHI MapKETHHTOBI CTpaTerii KoMIaHiH,
0 HAJAr0Th CEPBICHI MOCIYTH MArOTh IHTETpyBaTH
IHCTPYMEHTH CTPAaTETiYHOrO IO3MIIOHYBaHHS, EKC-
NEPTHOTO KOHTEHTY Ta MOOYIOBH JOBIOCTPOKOBUX
napTHepCchKUX BigHOCHH. Lle n03Bonsie eeKTuBHO
3MII[HIOBATH KOPIIOPATUBHUM 1MIiIK, IMiJBUILYBaTH
JOBIpY KITi€HTIB, ONTHMi3yBaTH KOMYHIKaIlit0 Ha pUH-
Kax pi3HUX KpaiH Ta 3a0e3meuyBard cTabilbHe 3poc-
TaHHs Oi3HECY HaBITh B YMOBaX BUCOKOI KOHKYPEHIIii
Ta NIBUJIKUX TEXHOJOTTYHHUX 3MiH. PO3riisiHeMO HU3KY
nepeBar, siki OpMYIOThCS B IIepediry BOpOBaHKEHHS
cTpareriii Mi>KHApOIHOTO MapKETHUHTY IS KITIEHTIB
punky B2B.

OnHUM 13 KIIOUYOBHUX DPE3YyJbTaTiB BUKOPHCTAHHS
MDKHApOJHUX MapKeTWHTOBHX CTpATerid € IIiJ(BU-
IICHHS DiBHS JIOBipH, Mi3HABAaHHOCTI Ta EKCIEpT-
HOTO TIO3WITIOHYBaHHS KOMITaHIH B MDKHAPOTHOMY
E€KOHOMIYHOMY cepeloBulii. Tak, 3rigHo 3 m1o0aib-
HUMHU JIOCIIDKeHHSIMH, Maiike 60 % (axiBIiB CUIIbHI
NPOSIBIISITH TIPUXOBaHy HENOBIPY IMIOAO TOTEHIIH-
HOTO KOHTpareHTa — BOHH HE JOBIpSIOTH, NIOKK HE
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OTPUMAIOTh TIJITBEPKCHHS HAAIWHOCTI KOMIIaHii,
3 SIKOIO IUIaHyrOTh mpaitoBatu [11]. OcoOmuBy posb
JUTSl YKJIaJIeHHsI KOHTPAKTiB BiJlirpae JOBipa CTOCOBHO
IT-xoMnaHili, OCKiINBKM KIEHTH iHBECTYIOTh 3HAuHI
peCypcH Y TEXHOJIOTIUHI PIllICHHS, 10 IHTErPYIOThCS
y ixHio OizHec-iHpacTpykTypy. HoBipa € i ¢yn-
JAMEHTOM MIXXHAPOJHOI JIOTiCTUKH, OCKUIBKA BOHA
MiHIMI3y€e PHU3MKM B YMOBaxX IPaBOBOI HEBH3HAYe-
HOCTI pi3HHMX IOPHCAMKIIN Ta rapantye cTaOUIbHICTb
JIQHITIOTa MOCTAYaHHs TONPU CKJIAJHI MHTHI MpOIe-
IypH ¥ Heriepe0adyBaHi 30BHIIIHI YUHHUKH. BiaTak,
HEBIJI’€MHUM €JIEeMEHTOM MAapKEeTHHIOBOI CTpaTerii
€ (opmyBanHs cTabinpHOI iH(MOPMaLIHHOT MPHCYT-
HOCTi y npodeciiinomy cepenoBuili. Came ToMy 3Ha-
YHA YaCTHHA KOMIIaHid CEPBICHOTO CIIPSIMYyBaHHS BCE
OiJIBLI aKTMBHO BHUKOPUCTOBYE MpodeciiiHi nugpposi
mwiargopmu, 30kpema LinkedIn, ramyseri mopraim
Ta CrerianizopaHi Oi3Hec-KOH(EPEeHIIil, 1110 T03BOJIsIE
e(eKTUBHO KOMYHIKYBATH 3 IPE/ICTABHUKAMH I[1JTLOBOT
aylIuTopii y pi3HUX KpaiHax. Y pe3yabrari CHCTEMHOI
iH(opMaliitHOI MpUCYTHOCTI (OpMy€eThCS permyTallis
KOMITaHii SIK eKCIEPTHOr0 MOCTadyalIbHUKA TEXHOJO-
TYHMX pillleHb, IO MiABHIILYE PIBEHb AOBIPH 3 OOKY
MDKHApOAHUX MAPTHEPIB Ta MOTEHIIMHUX KITI€HTIB.
BaxnuBy ponb y 1[bOMYy MpOLIECI TaKOX BiIirpae
KOHTEHT-MapKETHHI: aHaNITHYHI Marepiaid, Tex-
HIYHI Bi/ICO-OIVISIIU pillicHb, CIICIialli30BaHi BeOIHAPH,
rajiy3eBi JIOCIIJKCHHS, €KCIEepPTHI CTarTi Ta Keicu
peamizaiii MpPOEKTIB JJO3BOJISIIOTH JIEMOHCTPYBATH
KOMITETEHTHICTh KOMITaHii Ta (hopMyBaTH JOBTOCTPO-
KOBI BITHOCHHH 3 MOTCHLIHHUMHU KiaieHtamu [12]. 3a
JAHUMU CBITOBUX JIOCIIJPKEHb CTaHOM Ha 2025 pik,
Oinpuricts B2B-MapkeTooriB BUKOPUCTOBYIOTH KOH-
TEHT-MApKETUHT JUIsS MiJABUIICHHS BII3HABAHOCTI
Openty Ta cTBOpeHHs nonuty. Tak, 87 % mMapkeTosio-
T'iB Bi[3HAYAI0Th HOTO €PEKTHBHICTh y 3MIIJTHEHHI BITi3-
HaBaHOCTI, 74 % — y reHeparti jgifis, a 62 % — y mij-
TpuUMII Ta yTpuMmaHHi aymutopii. Kpim Toro, 52 %
MOBIIOMJISIFOTh TIPO  MiZABUIICHHS JIOSUTBHOCTI 1CHY-

NigeuwenHa BnizHasaxocT Bpesay
lremepauia nonury / nigia

Poasurok cTocyHKIE 3 ayauTopico [ nigame
AMILHEHHA NOANEHOCTE ICHYIOYHX KNIEHTIE
Tedepauin npogasia / poxony

IPOCTaHHA HiNLKOCTI NEANKMCHMKIE

N c

InEHILEHHA BUTRAT HA NIATOHMKY HAiEHTIB

0 10

I04MX KIi€eHTIB, a 49 % — npo 30UIBLICHHS JI0XOIIB
(Pucynok 1). Li pe3ynbraT miKpeciItO0Th, IO CHC-
TEMHA CTpaTeris KOHTEHT-MapKeTHHTY Ta SKICHUIM
iHpOpMaLiiHUIT KOHTEHT € KIIOYOBUMH (aKTOpaMu
it opMyBaHHSI JIOBIpU i €EeKTHBHOTO 3aiTydeHHS
MOTCHIIMHKUX KITiEHTIB Ha B2B-punkax [14].

MikHapOHI MapKETUHIOBI CTpAaTETil TaKoX Bifi-
rparoTh BOXJIMBY POJIb Y MiJIBUIIEHHI €()eKTHBHOCTI
MPOIIECY JIiOreHepallii Ta 3MEHIICHHI BUTpaT Ha
3aJy4eHHs HOBUX KiieHTiB. Y B2B-cermenti mpo-
1IEC MOLIYKY MOTEHI[IHHUX KIIIEHTIB 3HAYHO CKJIAIHI-
mvid mopiBHsaHO 3 B2C, ockinbku nependayae poooTy
3 0OMEXEHOI KIIBKICTIO KOMITaHiii-3aMOBHHUKIB Ta
OaraTtopiBHEBY CTPYKTYpY NPUHHSATTS pitieHb. Edek-
TUBHA MapKeTHHIOBa CTpareris Iependadae BUKO-
pPHUCTaHHS TapreTOBaHOTO MAapKETHUHTY, aBTOMaTH3a-
1ii MpoIeciB, aHAIITUKUA TMOBEAIHKH MOTEHI[IHHUX
KJTIEHTIB Ta TIEPCOHANII30BAHNX KOMYHIKAIIii.

CyuacHi koMnanii aktuBHO iHTerpytoThb CRM-
CHCTEMH Ta IHCTPYMEHTH MapKETHHTOBOI aBTOMATH-
3al1ii, 10 TO3BOJISE BiJICTEXKYBAaTH TIOBEIIHKY ITOTEH-
IIHHUX KIIIEHTIB, OIIHIOBATH €(EKTUBHICTh KaHAJIB
KOMYHIKaIlii Ta ONTHUMI3yBaTu TPOLEC 3aTydeHHS
HOBMX 3aMOBHUKIB. 32 TaHMMH IOCIIHKEHb, KOMIIa-
Hil, 0 BIPOBaJAMIM 1[I IHCTPYMEHTH, BiJ3HAYAIOThH
npubau3Ho 25 % 3poctranHs MapkeTuHroBoro ROI,
301IbIIeHHS 00CsTy JiiB Ha 27—30 % Ta miqBUIICHHS
KOHBEpCiil MpH 3HWKEHHI BHTPAT Ha MapKETHHTOBI
onepariii [14]. e miaTBeprKyeE, 10 aBTOMATH3AIISA
Ta cUCTeMHa po0oTa 3 JaHUMH 3HAYHO MiJIBHIIYIOTH
e(eKTHBHICTh MIXKHAPOJHUX MAPKETUHTOBUX CTpare-
riii y B2B-cermenTi.

Kpim Toro, BHpOBa/KeHHsS MIKHAPOTHHUX Map-
KETHHTOBHX CTPATETid CIpusie MOKpalieHHio (iHaH-
COBMX PpE3YJbTaTIB KOMIIAHIM, 4YMiMH KJIIEHTaMHu
€ opuIuYHI ocoOu. Buxim Ha MiKHApOAHI PUHKH
JIO3BOJISIE KOMIIAHISIM 3HAYHO PO3LIMPHUTH KIIIEHTCHKY
0a3y, nuBepcu(iKyBaTH JKepeNa 0XOIIB Ta 3MEH-
ITUTH 3QJICKHICTE BiJl OMHOTO PETiOHATBHOTO PUHKY.
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Pucynoxk 1 — Ijini, sxux nocsirnu B2B-mapkeTos10ru 3a 1010Morox
KOHTEHT-MapkeTHHTry y 2025 poui, y % Bix onutanux

Lorcepeno: [13]
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OcobmuBo akTyanbHuUM Iie € jis [T-kommnanii, siki
MpaiolTh y cdepi po3podKku mporpaMHoro 3ades-
[IEYCHHS, KOHCANTHHTY a00 TEXHOJOTIYHOTO ayTCOop-
CHHTY, OCKUJIbKU MOMUT Ha HU(POBI pilliecHHS 3 OOKY
0i3Hecy nocTiiiHO 3pocTae. e cTBOproe 3HaYHI MOX-
muBocTi 1yt [ T-koMIaHii, Ipu HBOMY came SIKi aKTHU-
Bi3alliss MIKHapOTHOTO MapKETUHTY CTBOPIOE MOXK-
JUBOCTI AJis PO3LIMPEHHSI KOJa KII€HTIB B PI3HHX
perioHax cBiTy. 30KkpeMa, Jilepu cerMeHTa SaaS —
KOMIIaHii, 1110 HAJal0Th IPOrpaMHe 3a0e3IeUCHHS SIK
MOCIYTY — AEMOHCTPYIOTh, SIK €(eKTUBHA PO3pOOKa
T4 BUKOPUCTaHHS MDKHApOJHUX MAapKETHHIOBUX
CTpaTeriii crpusie 3pOCTaHHIO PUHKOBOI KamiTasiza-
1ii Ta 3MIITHEHHIO MO3UIIi} KOMIIaHIT Ha II00ATBHOMY
puHKy (PucyHoxk 2).

[1e omHUM NO3UTHBHUM HACTiJKOM BIPOBA/IKECHHS
MDKHApOAHUX MAapKEeTHHTOBHUX CTpareridi € po3miu-
PCHHS MAPTHEPCHKUX 3B’ SI3KIB CEPBICHUX KOMITAHIM Ha
DI00AIbHOMY PUHKY. AKTHBHA NPHCYTHICTH Ha MiX-
HapogHoMy B2B-puHKy, y4acTh y ramy3eBHX 3axo-
nax, npodeciitanx miargopMax Ta HUPPOBUX KOMY-
HIKaI[IfHUX KaHAJIaX CTBOPIOE CIIPUSATINBI YMOBHU JJIst
HAJIaro/KEHHSI CITIBITPAII 3 TEXHOJIOTIYHUMH KOMITaHi-
SIMH, CACTEMHUMH 1HTETpaTopamMu, KOHCATITHHTOBUMH
OprafizallisiMd Ta IHIIMMH YYaCHHKAMH MiKHapO[-
HOi Oi3Hec-ekocucTeMH. Y paMKax Takoi CHiBIIpari
KOMITaHii MOXYTh YKJIaJaTH TapTHEPChKi Ta areHT-
CbKi yroau, (OpMyBaTH ILiJi MapTHEPCBKI MeEpexi,
a TaKOX pealli30ByBaTH CIIbHI TMPOEKTH 3 PO3POOKH
Ta BIPOBAHKCHHSI TEXHOJIOTIUYHUX pileHb. Lle 0coo-
JINBO BAXKJIUBO, OCKIILKM 3HAYHA YaCTHHA JIOXOMIIB
y B2B-cektopi QopmyeTscs came uepe3 mMapTHEp-
CBbKI Ta OMOCEPENKOBaHI KaHAIU NPOJaXKiB. 30Kpema,
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6mm3pko 75 % mobansHOTOo B2B-10X01y renepyerhest
Yyepe3 MapTHEPChKi EKOCHCTEMH, a B OKPEMHX KOMIIa-
HIill YacTKa JIOXOJY BiJi HOBHUX KIIEHTIB, 3aJy4eHUX
4yepe3 MapTHEpChKi Mepexi, nepeBuinye 40 % Bix
3araJlbHOTO YHCTOTO Aoxomdy [16].

BonHouac peaiizaliisi MApKEeTUHTOBUX CTpaTerii
KOMIIaHIH, 110 HAJAITh CEPBICHI MOCIYTH HA MiXKHA-
POIHOMY PiBHI CYNPOBOKYETHCS HU3KOK BUKJIMKIB
1 pUBHKIB, SIKi TOTPEOYIOTh CTPATETIYHOTO aHATI3Y Ta
BpaxyBaHHSI.

OfHUM 13 KIHOYOBUX BHUKIMKIB € HEOOXIIHICTH
ajanTaiii MapKETHHIOBUX CTparerii a0 0coOiu-
BOCTEH pI3HMX HalllOHAJbHUX pUHKIB. Tak, He3Ba-
JKAIOYM Ha TIOOALHUH XapakTep CEpBICHUX iHIY-
CTpiHi, Oi3Hec-cepeoBHUIlIEe PI3HUX KpaiH CYTTEBO
BiZIPI3HSETBCS 32 piBHEM IUQPPOBOT 3PIJIOCTI KOMITa-
Hill, CTPYKTYpOIO TIONUTY HA TEXHOJOTIYHI pillIeHHS,
KyJIBTYPHUMH OCOOJIMBOCTSIMH BEICHHS Oi3Hecy Ta
MiAX0MaMH JI0 TPUNHSTTS YHPaBIiHCHKUX PIllICHb.
3a manumu €Bporneichkoi Komicii, y 2023 pori iuie
59 % ninnpuemctB y kpainax €C mocsriy mpuHaii-
MHI 0a30Boro piBHs IU(PPOBOI IHTEHCUBHOCTI, IO
BUMIPIOETBCS 3a fomoMororo Digital Intensity Index
(DII), sixuit ouiHiOE BUKOpUCTAaHHS 12 pi3HUX 1Ud-
POBHX TEXHOJIOTI KOMIAHIsIMM, HaNpHUKIaJ, 3acTo-
CYBaHHS IITyYHOTO IHTEJIEKTYy abo BeJeHHS eJeK-
TpoHHOT KoMepiii. BogHouac piBeHs mugporizarii
CYTTEBO BiIpPI3HAETHCS MK KpaiHaAMH: 4acTKa Mif-
MIPUEMCTB 13 BUCOKUM piBHEM IH(PpoBOI iHTETparii
3HayHO OinblIa y MiBHIYHHUX KpaiHax €Bpomw, TOAi
K y fAeskux KpaiHax CxigHoi €Bpomu rmepeBaka-
I0Th KOMITaHi{ 3 HUKYOI0 NU(PPOBOIO IHTEHCUBHICTIO.
e migkpecnroe HepiBHOMIpHICTh HU(POBOI TpaHC-
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(hopmariii Oi3HeCy Ta 3yMOBIIOE HEOOXiHICTh ajar-
Tallii MapKETHHTOBUX cTparerii [ T-komma#iif 10 oco-
ONMMBOCTEH KOHKPETHHMX HAI[lOHAJIbHHUX pUHKIB [17].
SIKIIO K ametoBaTH 10 Pi3HUX MoJleNel Oi3HeC-Kyib-
Typ, TO IIeH acheKkT iCTOTHO BIUIMBA€ Ha Cenn(iky
MapKeTHHIOBUX KOMYHIKalliii Ha y cdepi MixkKHapOI-
HOI JIOTICTHKH, a/PKe€ MOBa We He JIUIIe MPO TpaH-
CKOPJIOHHE TEPEeMIICHHsI BaHTaXiB, a ¥ HaJaHHs
MTOCIIYT, 3aCHOBAHUX Ha AOBipi. MapkeTHHIOBa cTpa-
TETisl, O CIPAIbOBYE HA PUHKY 3 HU3bKUM KOHTEK-
CTOMY (JIe IHYIOThCS IPSIMi OOIITHKY T IIBH/IKICTb,
sik-0T y CIIIA), 3a3Ha€ ¢iacko Ha pUHKAX 3 «BUCOKUM
KOHTEKCTOMY (J1e BayKJIMBI 0COOMCTI 3B'A3KH Ta permy-
Talis, AK-oT y kpainax bmusekoro Cxomy um Asii).
be3 apmanrarii xommaHisi pu3MKye HE MPOCTO BTpa-
TUTH KJI€HTIB, a § OTpUMaru pemyTaliifHi 30UTKH
gepe3 HEBIAMOBITHICT JIOKAIBHUM OYiKyBaHHSIM
IO/I0 CEePRBICY (HAMPUKIIaI, CIOCO0IB oruIaTy YU Gop-
MaTiB «OCTaHHBOI MHJII») [18].

CyTTeBHM (akTopoM, IO BIUIMBAE HA TIPOCY-
BaHHS CEPBICHHUX IMOCIYT Ha MDKHAPOIHUX PUHKAX,
€ perylsaTOpHI Ta TpaBoBi oOMekeHHs. Harmp., mmst
IT-xomMnaHi#, 10 MPaNOOTE 3 KOPIOPATUBHUMH KJTi-
€HTaMH, BiJMOBIHICTE MDKXHAPOJHUM CTaHIApTaM
Oe3reky Ta yrnpaBliHHs 1HPOPMAIIEI0 € BaXITUBOIO
YMOBOIO CIIiBIIpali 3 BEIUKUM Oi3HecoM. 30Kpema,
BKJIUBY POJIb BiAITpae BiAMOBIIHICTh MI>KHAPOTHUM
CTaHJapTaM CHCTeM YIpaBIiHHA iH(opMamiiHOO
6esnekoro, TakuM sk [SO 27001, skuii pernmaMeHTye
BUMOTH J0 3aXUCTy iH(OpMaliliHHX aKTUBIB Opra-
Hizamii. HeoOXimHICTh MOTpHMaHHS BHCOKHX CTaH-
JapTiB OE3MEKH MOSICHIOETHCS 3POCTAHHSIM KUTHKOCTI
Kibep3arpo3. 3a OLiHKaMH Tamy3eBHX JOCITIKEHb,
CBITOBHH PHHOK KiOepOe3MmeKn IoCAT TPHOIH3HO
299,6 mupn mon. CIIIA y 2024 porri, 1110 CBiTYUTH
PO TOCTiifHE 3pOCTAHHSA IOTHTY HA 3aXUCT 1HQOP-
MariiHnx cucreM 1 maHux [19]. YV cBoro uepry,
y MDKHapOJHiH JIOTicTULI OKpeMi HaliOHaJbHI Mpa-
BOB1 HOPMH 37aTHI CTBOPUTH JTONATKOBi Oap'epn st
.MapKETHHIOBOI JisSUTbHOCTI JIOTICTUYHHUX KOMITaHiH.
30Kkpema, iCTOTHUMH IIOZ0 BIUIMBY € TaKi:

— 3abopona na «xonooniy konmaxmu: Ha Binminy
Bin CIIA, ne nie 3akon CAN-SPAM (no3Bosnisie po3-
CWJIKH, TIOKH KIIi€HT He BiaMoBuThcs), GDPR Buma-
rae yitkoi 3romu (Opt-in) HaBiTH i MpodecitHuX
EJIEKTPOHHUX aJpec, SKI0 BOHH MICTATh IIEPCO-
HaJbHI JdaHi (Hampukiaa, ivan.petrenko@logistics.
com). Ile poOUTH HEMOXKITUBUM IIBHIKE MacIITaly-
BaHHSI 0a3M JIiiB Yepe3 KYIBIIIO CIHCKIB;

— cKkaaoHa cezmenmayis: JOTICTHYHI KOMITaHil
HE MOXYTh BUTFHO BUKOPHCTOBYBATH JIaHi IIPO MOBE-
JIHKY TIpe/ICTAaBHUKIB KOMIIAH1-3aMOBHHKIB Ha CBOIX
caiiTax Juid peTapreTuHry 0e3 iXHbO1 SBHOI 3rou Ha
KyKi (cookies), o oOMexye MOXIIMBOCTI IU(PpoBOT
pexnamuy;

— MPAHCKOPOOHHA nepedaua OaHux: SIKIIO JIOTIC-
TUYHUH ONleparop Xo4e nepeaary AaHi Mpo MOTeHIIiN-
Horo B2B xiieHTa 31 CBOTO €BpOIEHCHKOTO 0dicy 10
mrab-kBaptupu (Hanpuknazg, y CHIA gm Asii), BiH

CTHKAETHCA 3 KOPCTKMMH BHMOTaMM IIOAO «aJeK-
BaTHOCTI 3aXHUCTy», IO YacTO MOTPeOy€e JTOMATKOBUX
opuauHuX yrof [20].

3rigHO 3 JaHUMH Taldy3eBHX 3BITiB moHa® 52%
B2B-mapkeronoriB 'y cdepi iHppacTpykTypu Ta
JIOTICTUKM BBaXKalOTh OOMEXeHHS Ha 30ip JTaHHWX
TOJIOBHOIO TIepemkono st BuMiproBaHHs ROI
(pentabenpHOCTI iHBecTUIii)[21]. L Tpadu 3a mopy-
IICHHS MOXYTh csaratu €20 MiH abo 4% BiJ piYHOTO
CBITOBOrO 000pOTY KOMIIaHii, 1110 3MYILIY€E JOTiCTHY-
HUX TiranTtiB Butpadatd 1m0 10-15% wmapkerunro-
BOTO OIO/IKETY JIMIIE HA FOPUANYHUI KOMIUIAEHC, 110
3YMOBIIIOE IO KOPCTKOI BiAMTOBiAHOCTI HOpMaM[22 ]

Imo0anbHOMY PUHKY CEpBICHHMX IMOCIYT BJIacTH-
BUI BUCOKHI PiBEHb KOHKYpPEHLIi MK KOMIIaHisIMH.
Ha puHKY mpucyTHS 3Ha4yHa KiJIBKICTh KOMIIaHIH,
IO MPOMOHYIOTH CXOXI MPOTrpaMHi MPOAYKTH, TeX-
HOJIOTI4HI TIIaTopMu, cepBic. Y LbOMY BUNAIKY
MOKHa CIIOCTEpIiraTH KOHKYpEHIIII0 HE JIMIIe MiXK
KOMITAHISIMU 3 PI3HUX KpaiH, ane i MiX pi3HHUMH 0i3-
HEC-MOZIETSAIMH. Y TaKMX yMOBaxX CEpBICHI KOMMaHIii
noTpeOyIOTh YITKOTO MO3WLIOHYBaHHS Ta JIEMOH-
cTpamii yHIKaIbHOCTI CBOIX TEXHOJOTIYHUX PIillICHb.
BaxnuBuM 1HCTpyMEHTOM BHCTynae (opMyBaHHS
eKCIepTHOTO OpeHay KoMMaHii, 1o Oa3yeThcs Ha
JMIEMOHCTpAIi MPaKTUIHOTO JOCBITy, pPe3y/IbTaTiB
peaizoBaHUX MPOEKTIB, HAABHOCTI iCTOpill ycIixy
Ta TEXHIYHOI eKcrepTu3u. [JoCATHEHHS OKpecIeHUX
3aBJaHb HEMOXIIMBE Oe3 37aTHOCTI KOMMaHil edek-
TUBHO 3aJly4aTH, PO3BMBaTH Ta yTPUMYBAaTU BHUCO-
KOKBaTi(piKoBaHMX cHeriamicTiB. | 1me crae omHUM
13 KITIOUOBHX (PAKTOPIB YCHIIIHOI peami3amii Mixk-
HapOJHNX MapKeTHHTOBHX cTparerii. Kommanii Bce
YacTillle BUKOPHCTOBYIOTh IMO0aNbHI MOJETi yrnpaB-
JHHS TanaHTaMmu, GOPMYIOTH PO3MOIiIeHI KOMaHIN
Ta 3aTy4aroTh (axiBIiB 3 PI3HUX KpaiH, IO J03BOJISE
3a0e3MeYnTH HEOOXINHUHM PIBEHb EKCHEPTHU3U VIS
poboTu Ha MixkHapogHOMY B2B-puHKy. Y mm0o6ais-
Homy 3BiTi Deloitte (kBiTenp 2026) [23] okpeciro-
IOTHCSl HOBITHI TPEHIU B CHCTEMI yIPaBIiHHS TaJaH-
TaMH Ta BKa3yeTbCs Ha TIMOWHHI TpaHcopmallii,
30KpeMa B 4YacTuHI ii OCHOBHOI MOJEINi «JIHOIuHA-
mammHa (L) Excnepramu Deloitte axmentyerscs
yBara Ha TOMY, IO YCIIIIHI cepBicHi Oi3HecH BiKe
PYXaroTbcs Bifl TPOCTOI aBTOMATH3AIlil 0 areHTHOI
opkectpariii. Lle o3Havae, 1110 ynpapIiHHS TaJaHTAMH
Tenep 0a3yeTbes HEe HAa MOCA0BUX 1HCTPYKLISAX, a HA
MPOEKTyBaHHI B3aemomii yromuau Ta IllI-areHTis.
70% mninepiB Oi3HECY 3asIBIISAIOTH, IO IXHS CTpaTeris
Ha 20262028 poxu — OyTH «IIBHIKUMH Ta THYY-
KHMI», 1[0 BUMArae BiJIMOBH BiJl TPAUIIIIHOI iepap-
X1l Ha KOPUCTb MEPEKEBUX CTPYKTYP

BucnoBku. B crarti po3kputo 0coOIHMBOCTI
¢dopMyBaHHS Ta peanizalii MDKHApDOOHHX MapKe-
TUHroBux crpateriii IT-xomnaniii y B2B-cermenri,
30KpeMa CKIAJHICTh MPOLECY NPUHHATTS pillleHb,
BUCOKI BUMOTH JO EKCIEPTHOCTI IMOCTadyalbHUKa,
TPHUBAJICTh YroA Ta 3HAYHY BapTiCTh KOHTPAKTIB.
B ymoBax TypOymneHTHOCTI 100ajJbHOTO E€KOHOMid-
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HOTO CepeloBHIIa MAaPKETHHI CEPBICHUX KOMIIAHIH
nepectae OyTH JHINE IHCTPYMEHTOM IPOCYBaHH:I
Ta TMEPETBOPIOETHCS Ha 3 Ji€BH 3aci0 GopMyBaHHS
JOBIpH, CTPAaTEriyHOrO TMO3WI[IOHYBaHHS Ta 3Mill-
HEeHHA npodeciiiHoi pemyTamnii KoMaHii.

Pesynbrat pocCHiKeHHS CBim4arh, 10 egek-
TUBHAa MDKXHApOJHA MAapKETWHIOBA CTpATeris 03BO-
JISI€ TAKOXK KOMITAHIsIM ONITUMIi3yBaTH MPOIIEC JIiJore-
Hepallii Ta 3SMEHIITyBaTH BUTPATH Ha 3aJTyYeHHS] HOBUX
KITIIEHTIB, TOKpallyBaTu (iHAHCOBI pe3yJbTaTH KOM-
MaHii, a TAKOXX PO3IIMPIOBATH MAPTHEPCHKI 3B’S3KH
Ta GOpMyBaTH MKHAPOIHI MEPEeXi CIiBIpaLi.

BomgHouac ycmimHa peanizamisi  MIKHapOIHUX
MapKeTHHTOBHX CTpaTeriii moTpedye BpaxyBaHHS
HU3KHK (aKTOpiB, 30KpeMa ajanTalii 10 KyJIbTypHHX,
pETyNATOPHUX Ta HU(PPOBUX OCOOIMBOCTEW HAaIio-
HaJIbHUX PUHKIB, TOTPAMAaHHS MIXKHApPOIHUX i HaIli-
OHaJIBHUX TPAaBOBUX OOMEXEHb Ta MacIuTaOyBaHHS
JIFOJCHKOTO KaIiTany i eKCIIepTHOI KOMaH 1.

Ilepcnexmusu noodanvuux 00ciiodiceHb BOada-
I0ThCS Y CHCTEMaTH3allii MPaKTUYHOTO JOCBiAYy Ta
YCHILTHUX KEHCIB peatizalii MapKeTHHTOBUX CTparte-
Tl BITYN3HSIHUM Oi3HECOM 3 ypaxyBaHHIM aKTHBHUX
MPOIIECIB HOTO 30BHIIIHLOT PEJIOKAIT .
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